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Executive Speech Coach Dianna
Booher Shows Executives 9 Laws of
Communication
New boclk "what MORE can I say?" illustrates how to present complex ideas to
r.tdn more sales

PR Newswire
DALLAS. Jen, 6. 201s

DALLAS, Jan. 6, 2015 /pRNewswire/ -- Communication expert Dianna
Booher believes { hat today's biggest sales challenge is to convey complex
ideas with clarity and credibility. In her 46th book, ,,Wl-rat 

IVIORE Can I
Say? she provides nine laws fbr success in persuading. building solic.
relationships and increasing impact.
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"whether selli'g a product or an idea, an executive's most valuable tool
to achieve success is how rvell they communicirte, " saicl Booher,
president o1'IJooher I{esearch Instittrte and founder of'Booher
Consultants.

In "What MORE Can I Say?" Booher, an executive speech coach.
identifies colnmon reasons that executives may fail to accomplish their
communication goals-and how to change that situation. When
executives follow the advice iu the book, they will engage and inspire
employees to acdon and thernseives become mo.re approachable for
fresh ideas that lead to innovation.

Known for her ability to help executives develop and dellver dynanric
presentatioils in high-stakes situations, 13ooher provides illustrations
and analyses of rnessages that succeed in changing hclw people think ancl
act.

Among the dozens of presentation tips Booher:'s communication book
suggests to increase persuasiveness are these:

. Lirnit key points and choices. Too many choices paralyze people.

. Pay attention to emotional hooks, Never count on logic alone tct

rnake your case.
o l{e-categorize to make the old new again.
o Pclsition the allure of potential over accomp.lishment. people prefer

to dream of"'what might be."
. Understand a listener's tendency to "average" benefits rather than

add them.

C-suite executives wjll learn how each law applies to their
comnunication goals snch as how to gel- others to accept change, inspire
others to take action, encourage their tealrs to improve performance, or
sell a product or service nrore successfully, said Booher:.

She specializes in prorriding coaching services to executives in high tech,
engineerin.g, financial services and the def'ense industry. She also
delivers keynote speeches on executi\ze presence. FIer corporate clielts
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"'l'l-ris book pr.vides counter-intuitive principics 1br success i11 getting
)rourlloint across, expandiltg your.itrl,lrrelrce arrri persnlding others to
changc their: rlincl or behavior," snid Booht_-r

With examplcs liotn politics, pop culture, busi.ess, anct family lif,c, f he
book also iclentifics colttiltolt reasors that col-nlrunicator.s fail at
cha.gir-rg I'rearts and rninds-anci ollers concr:el.e tips to bec.ne LnoLe
persuaslVe.

Execntives will leani:

I lon, to build or rebuilcl lliust.
Whlr s161'yi.11tng sl<ills are essential firr tocla-v's prof.essionals.
Why salespeople should stop "pitching."

Hou/ to n'rahe things sinrpJe so cllstomers ancl employees rvill
e11girge.

. Why enrpltlly can lte ltacl fbr'5'6u1 busincss and career.

Jarl packed wiLh prac'ric:rl exlmpres :.nrl techniques, the book rt ilr shor,r,
lrou'to anall,ze yollr own comnru.icatior-r fbr thc pitfalls. Ileaders'"vill
lcar-n how to shape conversations, prcsentatioirs, olfers, emails, feeclbrck
or customer seLvice to succecd ln accomlrlisl-riLrg thc communic:rtion
goal -r+hether to gctt others to rlccept change, pul :rsic-te a bad habit.
iirrprove per{r.rrmatrce, ltr_ty your-prodr-rct, or give you the jr:b.

'' l'his is the clefiniti'e boolt on the hows zr'cl whys ,I ct.rm'rnnica [ing
e1tectivel1,. I'r'e always said leacler:ship is an inllr.tence process ancl to
jnllr.rence others, you hlve 1,o kno\t, how to get lror-11 point ar:ross clearly,'
said Kerr IJlancharc[, coantlror of "The One Minr-tte MilnagerltL-'. "

"lkr b. a success vou rreecl to inllnence olhers, conrmunicate persuasively
and r'r'in thc he:rrts and urincls of ihose rLround yor-r. Dirr-rna llooher can
givc yuu the expert aclvicc you nced to succced." said Darren I.lardy,
lr ublisher ar.r d ed i Lor- of SI ICCESS I\4a gazine.

"By fbllolvilg the tactics rcvealcd in 'What MOI{FI Crn I Say,?'you rviJl
communicate in a rvay that creates a dynamic engagenent \,!ith others
al[er which all partic.s walk away satisfied ancl smi1ing," saltl \rtarshall
Golclsmitl-i. anthor or eclitor oJ .'.J4 books including the gkrbal bestseller
Whai Cot You Irlere Won't Ciet You'fl-rere."

ijxeculives can dowlload a free chapter or a lree discussion guide at:
wwrv.\ArhatNIoreC;rn lSay'l'he Booli.co m/.

Jlepor:ters can downloacl satnple inlen.ierv queslions ancl :rrralge lbr
interriiews a1 u'wur.Wh:rtMoreCanlS;rvThcllool< corr /intervicws.

About Dianna Booher

I)ianna Boohel works r'r'ith organizations l-o exlrand their: infLr-rence anci
increase their impact through better commutlication.

An ilttcrrnationally recognizecl business comnrunicatlo[ expert, she's
written 46 books, pr_rblishecl in 26langu:rges, ancl served as c()nsultant t()
n-lole lhan 50'1, of lhc I;irrtr-rne 500. Other bcsfsclting titlcs includc
C r e a t l n g P e t's o n a l P r e s e n c c' tttd O o nt n t u n i c zt t e \,trr i t h (,: o n t'i cl e n c e

Succe:;sful fuIeetingsfilLlg^zrnc named Dianna to its list ()1 "2f Top
Speakers for the 21st Centrrrlr.'

Slre lives r,rith her husbirnd in thc Dallas/Irort Wor:th N4etroplex,

About the book

''What MOIIE (ian I Sal'" is being pr-rblishc'cl on Ja nuar-y 6, 20]5 by
Prentice Hall Press^ :r member of penguir Ra'dom Trotrse croup (usA)

http://www.bizjournals.com/birm ingham/prnewswire/press_releases/Georgiar/2015/01/06/pHOl S92?ana= prnews

Reshorrda Bowie Stephanie Mays Charles Marsh
VIVA flealih. Inc, N,4a\i r)arfl Cooper & Auburn Uliver sity,s

Gate pC Civil Eng neerinq
l\lrmni Advisory Lloat d

Kyle Kolb Josh Baker Gharlie Wi
Iniegra'(cd L-egacy l,,1ay[arcJ Crroper & Vl\/A Health

Solutions Cale pC

I.'ealured lobs >

N .., US - Director of Sales (Coated t.abel
\. ,l Prodncts)

Green Bay packaging Inc lGreen Bay. Wl

!'l krtttrtJ lsxnlri, rt Accounting Assislalrt Marrager
Concepts & A{)sociates, lnc, I Birnringham, AL

Controller; Vice Presirlcnt of Admin.isl ration
N4cWane Science Center I Blrmingham, AL

il ffijIfifu ,,_ Shipping & Jiteceiving Assistanr
Concepts & Arisociates I Birmingham, AL

Softwarc Engileer lI/Software Developer
Scienliflc Research Cofp I Huntsville, AL

Posi a ,Job View All Jobs

Jb €*

Gharlie Wilson

z3



!42u5 Executive Speech Coach Dianna Booher Shows Executives 9 Laws of communication - Birmingham Business Journal
for $1s.00 ISBN-10: oT}s2os:j:37,176 pagesr and on Kindle, $9.99.

Contact: Lori Ames

Email

631-539-4558

or
Angelalan:uzzi
Flmail

21.2^366-2536

To view the original version on PR Ner,r'swire,
vislt:http : / /www.prnewswire.corn lnews-releases/executive_speech_
coach-dianna- booher-shows-executives-9-laws_of_communi cation_
300016496.htm1

SOURCE Dianna Booher

ri{:hts rescrve(1.
lrittetl ilnseilt Ir\m pR

is rlot respon,rjble tbr tltis

Your California Privacy Rights.

Themateria|onthiSsitemaynotbereproduced.disjbuted,

Ad Choices.

http://www.bizjournals.com/birm ingham/prnewswire/press_releases/Georgia/201Sio1l06/pH01Sg2?ana=prnews
3/3


